Mission Trips

Fundraising

Some things to think about

* Do all that you can to not let finances be a deciding
factor in who gets to participate in your trip. Find
scholarships, raise money, do whatever is possible to
keep costs down. Everyone deserves to go on a work
trip and have this incredible experience so don’t let
their lack of money hinder their participation.

* Having said that, don't spend all year raising
money! Choose your fund-raisers carefully and you
shouldn’t have to do too many. Have work trip par-
ticipants pay a small amount to “register for the
trip” and attempt to raise the rest. have a visible
chart before the congregation to let them know
where you are in raising the needed funds.

*  Ask your congregation’s board to support the trip. It
should be in the church’s budget annually.

Some fundraisers that have worked

Service and Talent Auction

Ask people in the congregation to donate “services and
talents” to be auctioned off. (For example: babysitting,
cake baking, musical instrument lessons, computer
tutoring, a trip to the zoo, a day of water skiing, a
weekend at a lake or beach house, mending for a year,
chauffeur for a night, yard work, dinner for six, pool
party, etc.) Be creative and get as extensive a list as pos-
sible. Plan a day for the auction. You may combine it
with a box lunch social and auction off box lunches
first! Publish a his in the newsleter so you can get silent
bids from shut-ins or those who can’t come. Then have
a “wild” person be auctioneer and let the fun begin!
You'll be amazed at how much money you'll raise. I
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have never known a congregation to raise less that
$1000 and some raise as much as $6500. Buyers have a
year to “collect” their items from sellers.

Spaghetti supper /Variety Show

Set up an Italian restaurant complete with candle light,
using only card tables with checkered tablecloths. Near
Valentines Day is a good time to hold it. Offer free
baby-sitting and the best show in town after dinner.
Have work trip participants be waitresses and waiters.
Then use their talents to do the show, complete with
singing, dancing, gymnastics skits, audience participa-
tion . . . whatever! Everyone loves it and it opens the
fund raising to those outside of the congregation and it
helps the work trip participants learn to work together.

Buy a mile

Show your fund raising progress on a map with a little
moving van to show how far you've gotten. Figure out
the total number of miles and divide that number into
total budget to get cost per mile. Invite folks to buy a
mile or two to get your group there and back. They
surely wouldn’t want to leave you stranded in the mid-
dle of no where, would they?

Sell “Stock” in the trip

Sell shares to members and friends of the congregation
for a set price ($5.00). It’s good to set the price fairly
low so that anyone can afford to buy one share but oth-
ers could buy as many shares as they want. You may
want to encourage ‘“challenges” between Sunday School
classes or individuals willing to purchase a large number
of shares. A sample Stock Certificate is included in this
section Be creative with publicity . . . do a skitata
church board meeting of a high powered board meeting



with a CEO and vice presidents with beepers and cell
phones and slicked back hair. Once you've sold the
stock, give special privileges to stock holders like a free
care wash when you have one. On your return, hold a
Shareholder Luncheon complete with an “annual
report” with pictures and stories written by participants
Obviously, people could come whether they bought
stock or not. Shareholders could come free and others
could come for a fee to cover any extra costs that you
didn’t get covered before the trip. During the trip, have
someone in charge of recording highs and lows that
might have affected the “stock” (i.e. “Stock soared when
we first stopped the van for Cokes and candy, then
tumbled when everyone wanted a pit stop, but discov-
ered the next stop was 50 miles away.”). Show slides.
Do a skit where high-powered execs sit around a confer-
ence table and field reports from committees — the
Meals Committee, the Work Committee, The Stay Up
All Night Committee, etc.. Be sure you have some way
of allowing the work trip participants to give personal
accounts of what the trip meant to them; what they
learned and how they grew. A real advantage of this
fund raising “metaphor” is that the concepts of “appre-
ciation” and “value” and “profit” can be played up in
Christian terms. it worked for First Christian Church,
Jacksonville, Mississippi and could work for you.
Special thanks to Eric Hughes for suggestions for this
fund raiser.

JBRITAy,

o‘; Borrowed from
; “Get Dirty for Jesus”
O Used with permission.
~  Contact Jayna E. Powell for more

information: jpowell74 @comcast.net

ok
= dll

(Us A

Selling bulbs (plants, not lights)

Check with wholesalers about getting bulbs to sell in
the fall. Everyone likes to buy and plant these anyway,
so you could encourage them to do that and support
the mission trip. Perhaps someone would buy some for
the church and group could plant them. Theyd be a

sign in spring of new life and hope.

Note: selling flats of plants is a good one too. Get a big
tent or two and put it out in front of the church. Buy
plants wholesale and mark them up a bit. Not only will
your congregation buy them, but passers-by as well. Be
sure to have pictures up about the mission trip so folks
know what they are supporting.

Buy a supply

Similar to the concept used by Heifer Project where you
buy a sheep or duck, ask your congregation to buy sup-
plies. Find out how much a box of nails cost or a can of
paint. How much is a bag of shingles? Or a brick? Once
you know what your work will be, find out costs of var-
ious supplies andask church members to buy a box of
nails. They give you the money and you put it toward
the cost of all materials on your trip. It’s a tangible way
for them to participate



